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IPO AFTERMARKET REPORT FOR SELECT BUYOUT-BACKED COMPANIES THAT WENT PUBLIC IN 2016
IPO Date

Company Name

IPO Size
($Mil)

Post Offer
Value ($ Mil)*

IPO
Price

Stock Price as
of 10/6/2016

Gain/Loss
Since IPO**

Company
Ticker

Firm(s) Invested In Company

09/21/2016

CAPSTAR FINANCIAL HOLDINGS INC

44.6

167.3

15.000

17.98

19.9%

CSTR

Renaissance Capital

09/21/2016

e.l.f. Beauty Inc.

141.7

1180.0

17.000

26.40

55.3%

ELF

TPG Capital

08/10/2016

Medpace Inc

185.2

863.0

23.000

29.39

27.8%

MEDP

Cinven

08/03/2016

Garden Ridge Corp

130.0

622.0

15.000

12.01

-19.9%

HOME

AEA Investors

07/27/2016

Kinsale Capital Group Ltd

105.6

314.5

16.000

21.21

32.6%

KNSL

Moelis Capital Partners; Virginia Capital Partners

07/20/2016

DPx Holdings BV

718.8

2650.0

21.000

29.50

40.5%

PTHN

JLL Partners

07/14/2016

AdvancePierre Foods Inc

449.2

1700.0

21.000

26.89

28.0%

APFH

Oaktree Capital Group

06/09/2016

Atkore International Inc

192.0

16.000

19.06

19.1%

ATKR

Clayton Dubilier & Rice

05/25/2016

Cotiviti Holdings Inc

245.8

1740.0

19.000

32.95

73.4%

COTV

Advent International

05/25/2016

US FOODS HOLDING CORP.

1175.6

5100.0

23.000

23.43

1.0%

USFD

Clayton, Dubilier & Rice; Kohlberg Kravis & Roberts

Median ***

19.9%

Source: Thomson One
* The post offer value represents the value of all shares outstanding at the offer date
** Percentage change between the IPO price and the market share close on October 6, 2016
*** 2016 buyout-backed IPOs identified

NEED TO MEET

PAUL KOENIG,
CEO, SRS Acquiom

Back when he was an M&A
attorney, Paul Koenig had a client who volunteered to serve as
shareholder representative. It’s
a role that’s often difficult to
fill, requiring years of work and
potential headaches.
“He originally asked, ‘Can
your law firm do it?’” Koenig
said. “And for a whole host of
reasons, a law firm should never
be a shareholder representative.”
So the client took the job — and
wound up getting sued. He was
trying to buy a house at the
time; the bank denied his application for a mortgage.
“This was a successful venture capitalist; he never should
have been turned down. But the
bank said, ‘You’re a party to a
huge lawsuit, we can’t give you
approval for a loan.’”
This imbroglio inspired the
founding of SRS Acquiom, a
provider of post-closing M&A
services, including shareholder
representation. (The unlucky
VC/shareholder representative
serves on the board.) “What if
we started a company to solve

for this?” Koenig recalled asking. “Then, when we got into it:
If that doesn’t make sense, what
else doesn’t make sense?”
Payments administration
came to mind. “In the past,” Koenig said, “someone would send
out a FedEx package to each of
the stockholders.” To replace this
“antiquated method,” SRS Acquiom developed an online system
of validation and disbursement,
so people “get paid in minutes
or hours, as opposed to days or
weeks.”
The company’s other area
of focus has been building a
better escrow product, something “designed specifically for
the liquidity profile of an M&A
deposit.”
“Let’s say you have $30 million going into an escrow for 18
months,” Koenig said. A bank
might put it in an overnight
money market fund or an overnight deposit fund. “Do you need
to hold 100 percent of it in overnight liquidity? Certainly not.”
SRS Acquiom developed an
alternative whereby the money
from an escrow is invested with
AXA, which holds it in a segregated pool of diversified assets

and separately provides guarantees against losses.
The capital, Koenig explained,
“is available when needed, but
you can get a more reasonable
rate of return on that money
by not holding it in 100 percent
overnight funds.” And the risk of
loss is remote: It would take “two
very unlikely events: a decline of
assets in the pool and a default
by AXA on the obligation to provide any damages.”
Koenig said this option is
made more attractive by new regulations, effective Oct. 14, that
move prime institutional money
market funds to a floating asset
value, creating too much risk for
most M&A escrows. Government
money market funds aren’t subject to all the new rules but offer
too little yield.
The product, which Koenig
said is used by both private
equity funds and strategic buyers, is “effectively doing what
money-market funds used to do:
‘We want you to hold this money
in a diversified pool of assets
but with an insurance wrapped
around it.’”
By Eamon Murphy

