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3RD QUARTER DEALS

Corp’s semiconductor business.
The industrial, consumer and healthcare 

sectors also remained active, with 68, 55 and 
41 closed deals over the period.

Faced with competition from both PE 
groups and corporate buyers fueled by the 
strength of the public markets, sponsors like 
One Equity Partners are increasingly acting 
like strategic buyers themselves.

OEP’s approach to investing is largely 
consistent regardless of how frothy the mar-
ket is, Greg Belinfanti, a senior managing 
director at the New York firm, told Buyouts.

While the multiples produced in health-
care and business services remain reason-
ably high, Belinfanti pointed to one key 
characteristic shared by the two industries, 
in which he spends most of his time: “The 
idea that we can build companies very 
quickly through M&A is what resonates with 
management teams in both sectors.”

“Both sectors are responding well to M&A 
activity,” he said. “There’s a very high cost of 
customer acquisition, and so if you can bring 
companies together you can really extract 
synergies, whether through salesforce ratio-
nalization, the elimination of overhead, or 

otherwise.”
Concurrent with this strategy, OEP is 

seeking platform investments that are a lit-
tle smaller than where the firm has histori-
cally played — with businesses generating 
$15 million to $20 million in EBITDA — and 
with a plan to build those companies pretty 
quickly, Belinfanti said.

One investment emblematic of this strate-
gy is OEP’s call-center platform, Results Cos, 
which has scaled rapidly through M&A. The 
firm bought Results from Clearview Capital 
and merged it with TLK Group in November 
2015. Results subsequently bought Corpo-
rate Call Center in June 2016 and USA800 
in August 2017.

For OEP, USA800 is just one of the firm’s 
10 announced deals between July and 
August, including new platforms, exits and 
add-ons.

While a frothy environment makes for 
a great seller’s market, Houlihan Lokey’s 
Abelow also sees more buy-and-build activ-
ity than ever before: “PE firms are actually 
building more inventory than anyone knows 
because a greater and greater portion [of 
transactions] are add-ons.”

Third-quarter data continued to support 
this theme, with add-ons accounting for 
some 65 percent of the 446 closed PE deals 
from July 1 to Sept. 20.

“We’ve seen a number of sponsors actual-
ly averaging multiples up with add-ons, hop-
ing they’re creating a business that trades 
for even more,” Abelow said. “By virtue of 
the transformation they’ve created, it makes 
for a more interesting play in a lot of ways.”

One important factor that continues to 
support PE’s ability to meet sellers’ price 
expectations is the healthy debt markets.

Leverage multiples across the board are 
at or close to records, with the larger and 
more established companies commanding 
total leverage multiples well above 5x, or 
even 6x depending on the case, said Pete 
Notter, a managing director at TwinBrook 
Capital Partners.

“Leverage multiples are certainly 
approaching those which we saw during 
the pre-recession period of 2006 and 2007,” 
Notter said. “The caveat being, on an indus-
try-by-industry basis, there are meaningful 
swings as to where they’re shaking out. 
More competitive sectors are seeing increas-

Top 10 U.S. sponsor deals closed in Q3 2017
Sponsor Acquiring 

entity (if add-
on)

Target Value 
($Mil)

Industry Add-on? Secondary? Deal Type Target Advisor

Investor Group of JAB BV 
and BDT & Co LLC

Investor Group Panera Bread Co 7,490.145 Retail Yes No take-private Morgan Stanley

Sycamore Partners LLC Sycamore 
Partners LLC

Staples Inc 6,451.947 Materials No No take-private Barclays PLC Morgan Stanley

Avista Capital Holdings LP INC Research 
Holdings Inc

inVentiv Health Inc 4,279.603 Media and 
Entertainment

Yes Yes carve-out Credit Suisse Group Goldman 
Sachs & Co Bank of America 
Merrill Lynch Morgan Stanley

Bain Capital LP Bain Capital LP Sealed Air Corp-Diversey Care 
& Related Hygiene Business

3,200.000 Consumer Products 
and Services

No No carve-out Citi

Hilcorp Energy Co Hilcorp Energy Co ConocoPhillips Co-San Juan 
Basin Assets,Bloomfield,NM

3,000.000 Energy and Power No No carve-out -

Golden Gate Capital Inc Neustar Inc SPV NeuStar Inc 2,707.267 Telecommunications Yes No take-private JP Morgan

KKR & Co LP Internet Brands 
Inc

WebMD Health Corp 2,594.558 Consumer Products 
and Services

Yes No take-private JP Morgan

Clayton Dubilier & Rice LP Clayton Dubilier 
& Rice LP

HD Supply Waterworks Ltd 2,500.000 Consumer Products 
and Services

No No carve-out Goldman Sachs & Co

Apollo Global 
Management LLC

Apollo Global 
Management LLC

ClubCorp Holdings Inc 2,158.103 Media and 
Entertainment

No No take-private Jefferies LLC Wells Fargo & Co

GI Partners LLP Peak 10 Inc ViaWest Inc 1,675.000 High Technology Yes No carve-out TD Securities Inc

Source: Thomson Reuters, Buyouts; July 1 to September 20, 2017  




