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Some funds have gone so far as to set up 
offices in Silicon Valley, with Qatar’s Sover-
eign Wealth Fund and Mubadala among the 
latest.

“Over the next years we will probably see 
them leading deals in the valley,” said Rohit 
Kulkarni, a managing director at SharesPost. 
“That is going to change the way the IPO 
market will happen over the next two to 
three years (and it) is going to change the 

way the M&A market will happen over the 
next two to three years.”

On the other side of the equation, exits 
markets failed to keep up. Just 42 U.S.-based 
venture-backed companies found their way 
onto the NYSE and Nasdaq markets as of 
mid-December, far fewer than hoped for at 
the start of the year, according to data from 
Thomson Reuters.

Results of the offerings were decid-
edly mixed. Though Roku, Okta, Redfin, 
MuleSoft, Denali Therapeutics and even 
Stitch Fix performed relatively well, Snap, 
Blue Apron, Cloudera and MongoDB failed 
to live up to their potential.

Clearly the year’s performance hasn’t 
whetted the public market’s appetite for 
deals in 2018, though obvious blockbusters, 
such as Uber and Airbnb, could prove an 
exception.

The same lackluster year plagued M&A. 

When the year’s tally is complete, 2017 will 
likely see the sale of about 350 U.S.-based 
venture-backed companies, roughly mirror-
ing 2016 and maintaining the slowest deal 
pace of the past half-decade.

Perhaps the most encouraging sign are 
this year’s private-equity-backed software 
deals, which hold out hope for a new class 
of acquirers. In security, for instance, the 
consolidators have changed, noted Donald 
Dixon, a managing director at Trident Capi-
tal Cybersecurity.

“The big deals have been done by the PE-
backed platforms,” Dixon said. “That is very 
good for venture capital.”

One example is TPG Capital-backed McA-
fee’s November purchase of Skyhigh Net-

works, which received investments from 
Greylock Partners, Sequoia Capital and 
others.

Venture capitalists can now think differ-
ently about their timeline for investments, 
Dixon said. Companies can grow big enough 
to be acquisition targets in three to four 
years instead of the eight years it might take 
to be a candidate for an IPO.

AI
Another positive sign from the year was 

the rapid pace of innovation. In the hot sec-
tor of artificial intelligence, $1 billion went 
into venture-backed companies in each of 
the year’s first three quarters, according to 
PricewaterhouseCoopers and CB Insights. 

deal count
capital invested

atlanta
95 // $758.50

austin-round rock
164 // $976.30

boston
391 // $6,211.60

CHICAGO
158 // $1,573.60

DALLAS-FORT WORTH
69 // $309.80

DENVER
112 // $625.40

LOS ANGELES
393 // $4,408.90

San Francisco-
Oakland

995 // $17,443.90

San Jose-
Sunnyvale-

Santa Clara
360 // $6,621.90

NY-NORTHERN NJ
688 // $9,279.00

PHILADELPHIA
98 // $510.30

Minneapolis-St. Paul
64 // $426.00

SEATTLE
235 // $1,346.50

Miami-Fort 
Lauderdale
80 // $404.80

Source: PitchBook and the National Venture Capital Association.
Note: Data is through Q3, 2017 and for major regions only.
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Source: Thomson Reuters. 
Note: Data is for U.S.-based deals only. The 2017 data is year-to-date through mid-December.

Venture investing climbs, deal count slips in 2017
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