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2ND QUARTER FUNDRAISING

One-and-done closings
One dynamic in this strong fundrais-

ing environment is the vaunted one-and-
done closing on funds offered by the 
most in-demand GPs. 

Cressey & Co launched fundraising for 
its sixth fund in March and held one clos-
ing, in June, on $995 million. And Tow-
erBrook raised a total of $5.3 billion, 
closing its fifth PE fund at a hard cap of 
$4.25 billion and its structured invest-
ment platform at $1.05 billion.

“If it’s an expedited fundraise with an 
existing manager, we’re very comfortable 
with that. It’s a group we’ve known for 

a period of years. We’ve likely gotten 
advance warning of it,” Rodde said. 

“Honestly that’s all the better. That 
means the investment team is spend-
ing less time on the road raising a new 
fund.”

As usual, this year has been marked 
by the closing of a few major funds, as 
well as a smattering of first-timers and 
emerging managers collecting capital. 

The largest funds raised this year 
include Carlyle Group’s seventh fund, 
which raised about $16.3 billion and is 
heading toward its $18.5 billion hard cap. 

GSO Capital Partners closed its third 
Capital Solutions fund on about $7 bil-
lion and American Securities closed its 
eighth fund on $7 billion. 

Emerging-manager fundraising has 
been growing over the past few years as 
well-known executives leave larger shops 
to start their own businesses. 

Some of the new shops in market this 
year including Provariant Equity Part-
ners, a spinout from Linsalata Capital 
Partners targeting $200 million for its 
debut fund; CounterPoint Capital Part-
ners, launched by three former Platinum 
Equity executives targeting $50 million 
for Fund I; and Nonantum Capital Part-
ners, formed by ex-Charlesbank execu-
tives, which closed its debut on $385 
million in April. 

“I think one of the phenomenons 
we’re seeing is more first-time manag-
ers and spinouts. And that’s a trend that 
I think will continue for a long time,” 
said Whit Matthews, senior investment 
manager with Aberdeen Private Equity. 

Matthews added that the proliferation 
of new firms is a byproduct of the indus-
try’s maturity. 

“That’s a function of people having 
grown up in a private equity environ-
ment. It comes down to working the 
conference circuit and waving the flag, 
letting folks know that we’re interested 
in first-time firms and spinout firms.

“It’s formulating views not only on the 
firms, but the people within those firms. 
That’s a long way of saying that we’re 
mapping the entirety of our network to 
make sure we’re in front of those oppor-
tunities as they present themselves.”

Of course, the strong environment 
does not translate into easy fundrais-
ings for every manager. Many still have 
to battle to get a fundraising done.

Several firms are exploring second-
aries processes to cash out LPs in older 
funds and to provide injections of fresh 
capital into new funds, known as staples.

Providence Equity and Jordan Co are 
two managers exploring this type of 
transaction, which is a way to help a 
fundraising get across the finish line.

Largest fundraisers in 2018 YTD
Sponsor Name of Fund Fund Type Amount Raised 

in 2018 ($M)
Amount Raised-
to-Date ($M)

Target 
($M)

Placement 
Agent

Legal Counsel

Carlyle Group Carlyle Partners VII Acquisitions/Buyouts 16,300.0 16,300.0 15,000

GSO Capital Partners GSO Capital Solutions Fund 
III LP

Distressed/Turnaround 7,115.1 7,115.1

American Securities 
Partners

American Securities 
Partners VIII, L.P.

Acquisitions/Buyouts 7,000.0 7,000.0 6,000

Clearlake Capital 
Group

Clearlake Capital Partners 
Fund V

Acquisitions/Buyouts 3,600.0 3,600.0 2,500 Credit Suisse

Petershill Group Petershill Private Equity LP Acquisitions/Buyouts 2,500.0 2,500.0 2,000

Digital Colony Digital Colony Partners, LP Acquisitions/Buyouts (Industry Focus: 
High Technology)

2,428.9 2,428.9

Thoma Bravo Thoma Bravo Discover 
Fund II

Acquisitions/Buyouts (Industry Focus: 
High Technology)

2,400.0 2,400.0 2,300

Jordan Co Resolute Fund IV Acquisitions/Buyouts 2,328.9 2,328.9 3,200

Blackstone Group Blackstone Capital Partners 
Asia

Acquisitions/Buyouts (Geographic Focus: 
Asia Pacific)

2,300.0 2,300.0

Strategic Value 
Partners

Strategic Value Special 
Situations Fund IV, L.P.

Distressed/Turnaround 2,173.1 2,850.0 2,100

Data is as of June 27, 2018
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