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As oil prices recover, so do fundraising and 
deal volumes, but the bigger picture tells 
another story for the energy sector: that 
of an evolving market where funds have 
become more specialised and the number 
of GPs multiplied.

This is translating into greater choices 
for limited partners but a more competitive 
environment for general partners.

Oil prices have come a long way in the 
past couple of years. They fell to below $30 
in January 2016, bounced back to more 
than $60 a barrel at the end of 2017 and 
hovered around $75 a barrel in early June. 
This is nearly half of prices seen in 2008 at 
the peak of the commodity boom.

But the future of oil supply is unclear, 
making it difficult to point to further 
increase. Output from Venezuela has nearly 
disappeared amid political chaos in the 
South American country, and the fallout 
of the Iran nuclear agreement could also 
impact production. Meanwhile, demand 
continues to be strong.

Despite the uncertainty, low commodi-
ties prices in recent years have forced play-
ers in energy to be more cost conscious and 
have allowed private equity energy firms to 
find pockets of opportunities. 

For example, private equity firms 
active in energy have focused 
on the Delaware Basin in 
West Texas in recent years 
where energy companies 
have found more favour-
able drilling conditions at 
a lower cost than traditional 

A tamed recovery
Although the energy market has come back from the 
recent downturn in commodity prices, the floodgates  
for fundraising and dealmaking have not fully  
reopened, writes Marine Cole

INVESTMENT TRENDS

drilling thanks to new techniques such as 
fracking. 

Additionally, publicly traded energy 
companies, which have been limiting their 
capital expenditure and spending as they 
faced cash constraints due to low oil and 
gas prices, have divested non-core parts of 
their businesses, in turn creating acquisition 
targets for GPs. 

There have also been opportunities in 
public-to-private transactions as share prices 
were hit by the commodity price correc-
tion and management teams chose to operate 
away from the spotlight of public markets. 
One example is the $5.6 billion takeover of 
Calpine by a consortium including Energy 
Capital Partners and Canada Pension Plan 
Investment Board, which closed in March. 

“This downturn has been a positive for 
private equity capital, because they’ve had 
access to some quality assets and manage-
ment teams in specific basins from publicly 
traded companies that they’d probably not 
have been able to access had commodities 
prices stayed high,” says Brent Burnett 
(pictured), managing director on the real 
assets team at Hamilton Lane, speaking of 
energy GPs.

This is resulting in deal volume in dollar 
terms being slightly ahead of last year, 

although there are fewer transac-
tions. There has been $31.1 bil-

lion invested in 67 buyout and 
growth transactions in 2018 
as of 8 June, compared with 
$59.8 billion in 222 deals in 

2017 and $55.5 billion in ››

ENERGY
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8.27

290 deals in 2016, according to data 
from Pitchbook.

On the fundraising side, the recovery has 
a little more strength but investors aren’t 
quite bullish yet, with $12.46 billion raised 
so far this year as of 8 June, according to 
data from PEI.

This is nearly as much as the $13.18 bil-
lion raised during the 12 previous months, 
with EnCap Investments’ latest fund, EnCap 
Energy Capital Fund XI, which closed above 
target at $7 billion in December, represent-
ing more than half of the total. But this is 
still below 2014 when 36 funds raised nearly 
$31 billion.

“I don’t think we’ve seen enough recov-
ery yet to where investors are really wanting 
to pile back into energy,” Burnett says. “Part 
of that is driven by the fact that investors 
committed a lot of capital to the energy 
space in the years leading up to the down-
turn and drawdown activity has been slower 
than anticipated.”

He says Hamilton Lane has been more 
selective about where it puts capital to work 
and has focused in part on smaller funds, 
because they are well positioned to pick up 
some of the assets that aren’t core to large 

›› players.Overall, there’s still more supply than 
demand in the fundraising market, consider-
ing the multiplication of GPs throughout 
the energy landscape 

“The upstream space is still a very 
crowded market, and yet we’re seeing 
investors increasing their appetite, but that 
demand is not outpacing the growth in the 
number of managers or the fund sizes that 
these managers are trying to raise,” says 
Jeff Eaton, a partner and the global head 
of origination at Eaton Partners, adding 
that some of the large established GPs have 
taken longer than planned to raise their 
latest fund.

He notes an uptick in the number of 
midstream funds as well as in funds focused 
on renewable energies, pointing to one of 
Eaton Partners’ recent mandates, Copenha-
gen Infrastructure II, which focuses on wind 
energy and wind energy infrastructure and 
closed on its €3.5 billion hard-cap in April. 

WORKING TOGETHER

Co-investment opportunities have also 
increased due to the current fundraising 
environment. “Energy is probably one of the 
richest areas for co-investments, especially 
as larger asset packages come out from pub-
licly traded or large independent firms,” 
Burnett says. 

“It has opened up an increasing amount 
of activity. There may be cases where GPs are 
midway through a fundraise but they have 
concentration limits. That causes them to 
go out for co-investments earlier and more 
often because there’s more uncertainty 
around ultimately what size fund they’re 
going to close at.”

Between the different sub-strategies in 
the energy sector that have become acces-
sible to private investors, the multiplica-
tion of GPs specialised on energy and co-
investment opportunities, investors have a 
lot more choices in energy today than they 
did even just five years ago. n

TAKEOVER FUEL

Private equity fundraising in the energy market

Source: Private Equity International

ENERGY

This downturn 
has been a 
positive for 

private equity capital, 
because they’ve had 
access to some quality 
assets and management 
teams in specific basins 
from publicly traded 
companies
Brent Burnett
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Lubricating energy secondaries
A rebound in oil pricing is 
helping to narrow buyers’ 
and sellers’ expectations, 
writes Adam Le

DEALFLOW

Energy secondaries have been a promising 
play over the last few years. Around $115 
billion was raised by direct private equity 
funds focusing exclusively on energy since 
2012, according to PEI data.

With many of the GPs active in the space 
having mixed track records due to macro-
economic volatility and commodity price 
fluctuations, opportunities for secondar-
ies buyers abound. As one advisor puts it, 
anyone who has been around for many years 
is going to have some kind of chequered 
history. “It’s a little hard to have dodged all 
the bullets,” the advisor says.

Evan Corley, a partner and senior invest-
ment professional in Pantheon’s global infra-
structure and real assets team, says one driver 
of dealflow this year has been portfolio man-
agement. Institutional investors are either 
reducing allocations to energy because they 
have been disappointed with performance 
over the last four to five years, or they are 
so-called “green sellers” – groups such as US 
endowments and foundations which want to 
reduce their fossil fuel exposure.

“These are complicated assets with 
unique risks,” Corley says, adding that sales 
from green sellers have been moderate.

With Brent crude on the rise, hitting 
almost $80 a barrel in mid-May, buyers 
have been willing to pay more for stakes 
in energy funds. Average top bids or indi-
cations for fund interests in the strategy 
bounced back to single-digit discounts after 
at least two years of double-digit discounts 
in the 90 days to 28 February, according 

One issue stymying deal volume is the 
tax complication some buyers face when 
looking at US oil and gas assets. The Foreign 
Investment in Real Property Tax Act means 
dispositions of some assets are subject to US 
tax even if the seller is a non-US person. 
Coupled with US tax reform in general, 
getting involved in oil and gas deals simply 
isn’t worth it for non-US buyers unless they 
are buying downstream assets, says Fabrice 
Moyne, head of secondary investments at 
Paris-based Mantra Investment Partners.

Market participants are optimistic about 
GP-led secondaries transactions, in which 
managers use the market to restructure 
funds or address issues within their port-
folios or LP base. 

Corley says he has seen a meaningful 
increase in the number of GP-led opportu-
nities over the last three years and that such 
transactions are becoming an important part 
of dealflow. n

to data from intermediary Setter Capital.
The rebound in oil pricing is allowing 

buyer and seller expectations to better align, 
according to Corley. “For a period of time 
after commodity prices declined, there was 
a large bid-to-ask spread between buyers and 
sellers which corresponded with low asset 
values and low commodity prices,” he says. 

SPREADS COLLAPSE

Sellers anticipated commodity prices would 
recover and expected bids to reflect that, 
leading to some sellers wanting at least par 
bids on their assets. While oil pricing hasn’t 
fully recovered, the rebound has led to an 
increase in closed dealflow which was aided 
by bid/ask spreads collapsing, Corley adds.

Deal volume in the strategy remains low, 
accounting for just 2 percent of the $48 bil-
lion traded last year, down from 6 percent a 
year earlier, according to Campbell Lutyens’ 
2018 Secondary Market Overview Report. 

ENERGY

90.4% 

13.3% 

1.24x

Average price 
of stake as 
percentage of 
net asset value

Net average IRR

All based on average bids for energy stakes 
in three months to end of February

Source: Setter Capital

Average net 
average multiple
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KEYNOTE INTERVIEW: ACTISKEYNOTE INTERVIEW: FORESIGHT GROUP

Combining currents
With clean energy now an established asset class, we 
asked Foresight partner Dan Wells how to maximise 
investment returns and minimise risk

INVESTING IN RENEWABLES

The White House may be 
trying to rewind the clock 
by withdrawing from the 
Paris Agreement on climate 
change and championing the 
revival of the US coal industry 
but there is no turning back from 
the clean energy revolution. Renewable 
technologies now compete on a commer-
cial par with conventional energy sources, 
says Dan Wells (above), partner at Foresight 
Group.

The UK-based infrastructure and pri-
vate equity firm is targeting £500 million 
($668 million; €572 million) from its latest 
fund Foresight Energy Infrastructure Part-
ners with the aim of combining these tech-
nologies. The European Investment Bank is 
a cornerstone investor. 

Here Wells explains how the sheer com-
plexity of the renewables market can yield 
some tempting investment opportunities.

How has the clean energy market 

developed over the last 12 months?

The biggest single change over the past 
year or so is the recognition that there is 
no longer a trade-off between economic 
development and sustainable development. 
Clean energy is in many places the cheapest 
form of energy.

Three key trends that underpin the 
clean energy market – the domination of 
renewables in new-build generating tech-
nology, a rising requirement for infrastruc-
ture to accommodate its intermittent and 
distributed profile and increasing complex-
ity – are accelerating.  Within that complex-
ity lies opportunity.

As energy transition con-

tinues apace, how do you 

put together a compelling 

investment strategy?

A clean energy system requires 
three components: generation; 

renewable enabling infrastructure and 
flexibility, such as storage and peaking power; 
and connectivity, transmission and distribu-
tion, which could be everything from small-
scale electric vehicle charging infrastructure 
to large structure transmission cables. 

Renewable generating assets are pretty 
long-dated and low volatility and form the 
backbone of our portfolio. We invest about 
60 percent of our portfolio in solar, wind and 
bioenergy, and within that we might have a 
small carve out for the less mature generating 
assets like tidal energy, for example. 

Mature technologies like wind and solar 
are very established and the returns on those 
assets are squeezed. Investing in greenfield 
projects and other technologies – and not 
just in wind and solar – helps drive capital 
growth and enhanced returns. The returns 
need to be higher from renewable enabling 
infrastructure and flexibility assets – like 
batteries – as there is more risk of technol-
ogy redundancy and greater volatility in cash 
flows. These shorter duration assets account 
for around 20 percent of our portfolio.

We can reduce risk by putting non-corre-
lated assets like wind and solar together and 
go even further into negatively correlated 
assets. An example is a portfolio of batteries 
sitting alongside a portfolio of solar plants.

The third bucket is transmission and dis-
tribution infrastructure. These are typically 
40-50 year assets with lower returns, such 

as an availability contract on a cable. This 
third basket anchors the portfolio and de-
risks it. We are also looking at new forms 
of technology such as high efficiency direct 
current infrastructure.

Where is the market headed?

The next and more difficult phase 
is the integration of technologies, which 
requires an increasingly sophisticated invest-
ment approach. In the UK, there’s been a 
big build-out of renewable generating assets, 
which means now the opportunity is about 
integrating assets into the system. In Australia, 
the opportunity around flexibility assets is 

We can reduce 
risk by putting 
non-correlated 

assets like wind and solar 
together
Dan Wells
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SPONSORED BY 
FORESIGHT GROUP

expected to arise in a year or two. In the 
US, we’re looking at storage and hybrid tech-
nologies. We are looking across our whole 
platform to see how we can layer in new tech-
nologies and examining our portfolio of well 
over a gigawatt of solar generating capacity 
to see which assets are suitable for batteries.

Why are batteries such a hot topic?

There is inertia built into the energy 
system that accommodates for immediate 
fluctuations in demand. As the amount of 
fossil fuel in the system reduces there is 
less inertia. Installing batteries provides a 
frequency regulation service.

At the moment, peaking power – when 
the system needs a boost for four or five 
hours – is mostly provided by pumped 
hydropower or small-scale gas plants. There 
is an opportunity to install batteries along-
side small-scale gas plants.  The batteries can 
provide the instantaneous response while 
the gas can provide the multi-hour higher 
duration power supply. 

Over the past 12-18 months, we have 
captured a big opportunity in the UK where 
we have 45 megawatts of grid-connected 
batteries. We expect over the next year or 
so for batteries to provide more peaking 
power services in the US, for example.

When people talk about batteries it’s 
typically lithium-ion technology. We are 
evaluating flow batteries that have the 
potential to provide more long duration, 
multi-hour storage, because they don’t 
degrade and discharge like lithium-iron. 
However, the cost profile is still early-stage.

What other new technologies are on 

your radar?

One that we’re not currently looking at 
but could be in the future mix is grid-to-
gas, where you produce hydrogen gas from 
electricity. That could be a solution for the 
longer duration seasonal balancing, where 
there currently aren’t effective technologies 
to shift power over long periods of time. 
But that is still a long way off being viable. 

Has the regulatory environment kept 

pace with technological advances?

Many of these revenue streams are new 
and regulators have had to play catch up. 
For example, legislation written a while 
ago doesn’t contemplate batteries. In the 
US, FERC [Federal Energy Regulatory 
Commission] has instructed states to 
devise new rules so batteries perform on 
a level playing field with other technolo-
gies. In the UK there were concerns that 
putting a battery on a solar project would 
impact income from subsidies. We are 
seeing really good progress from OFGEM 
[Office of Gas and Electricity Markets] 
to give us comfort that in future we can 
install batteries on solar parks that already 
have Renewables Obligation Certificates 
contracts in place. n

WHAT IS YOUR APPROACH TO ESG? 

Sustainability is a central part of the due 
diligence process, says Foresight partner 
Minal Patel

For many private equity or infrastructure 
investors, ESG is about managing the foot-
print of an asset and ensuring it doesn’t 
cause any harm. We go beyond that. We’re 
looking long term to create compelling 
investment strategies that positively rein-
force the global consensus that there is a 
need to address climate change. We are con-
sciously building portfolios of complemen-
tary assets in new energy infrastructure to 
drive the next phase of decarbonisation 
in developed market power systems and 
divert waste away from landfill. Sustain-
ability goes hand-in-hand with our financial 
assessment of an investment.  

At the same time, we do look very 

carefully at the ESG footprint of our assets. 
This requires a slightly different mind-set 
in infrastructure to private equity invest-
ing. We look at the interface with the local 
community very carefully; the social licence 
to operate is very important. We have edu-
cation and biodiversity programmes. Solar 
farms, for instance, are protected parcels 
of enclosed land that become real wildlife 
havens.  We can re-wild the land under the 
panels and it’s a great environment for bee-
keeping.  This has multiple benefits which 
not only include improving pollination for 
neighbouring agriculture but also the occa-
sional pot of wild flower honey for visitors 
and the local community.

Peak power: turbines at 
Foresight’s 24.6MW TirGwynt 

windfarm in Powys, Wales
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Powering down
Bankruptcies soared in the wake of falling oil prices, 
forcing energy funds to adapt to the new realities, 
writes Nathan Williams

PERFORMANCE ROOM

If you want an illustration of how the 2015-
16 oil price crash hit the energy industry, 
take a look at the bankruptcy data. In Janu-
ary 2015 there was one chapter 11 bank-
ruptcy filing by a US oil exploration and 
production company. By March 2018 144 
companies had filed for bankruptcy, accord-
ing to Haynes and Boone, a US law firm. 

In the interim, oil prices had crashed 
from over $100 a barrel in mid-2015 to 
near $20 by mid-2016, caused in part by 
new techniques and more sophisticated 
machinery able to extract previously 
unprofitable ‘tight’ oil and gas by fracking. At 
these prices, explorers and producers were 
knocked out as fast as they had piled in. 

Experiences of the last few years have 
led to what one investor describes as a 
“reassessment” of the oil and gas oppor-
tunity – and falling returns. “The last five 
to seven years have been extraordinary in 
how the industry has transformed,” says 
Mike Brand of Cambridge Associates. 
“Since unconventional techniques have 

Fast forward 10 years and numbers had 
ballooned to over 150 active managers and 
it was growing.” 

All of this led to a stalled exit market, 
with some companies having nowhere to 
go apart from Chapter 11.

“We’ve come to a point where North 
America-focused strategies are pretty satu-
rated and capital rich so we’ve had to reas-
sess what constitutes a GPs’ competitive 
advantage and also assess how to react to 
moderating returns in private equity energy 
over the last five to seven years,” Brand says.

“Moderated” returns mean sometimes 
much lower returns, compared with both 
historical averages and generalist LBO funds. 
By 2015 oil and gas fund IRRs had crashed 
to -12.44 percent and over a five-year view 
to 2017 have recorded a multiple of 1.28x. 
This compares with a 1.54 average multiple 
for LBO funds of the same vintages. 

NO MORE QUICK FLIPS

Declining returns have forced a re-thinking 
of the opportunity that LPs say will require 
a shift in how value is created at underlying 
companies. “Private equity-backed compa-
nies could previously build a position, drill 
a handful of wells to prove out production 
and then sell to a larger acquirer or go 
public,” says James Korczak, partner on the 
primary investments team at Adams Street 
Partners. “Today, these same companies will 
likely need to invest more capital developing 
their properties and actually have meaning-
ful production to be attractive for exit.”

Focusing on development rather than a 
quick asset flip will be the key to generating 
returns in the future, agrees Brand. “The 
industry has evolved from the opportunity 
being the land-grab to where you have to 
actually develop the asset. It means funds 
need to invest more into the portfolio com-
panies, they need to buy the land and invest Mixed picture: renewables investment has risen sharply, but investors have not always fared well

ENERGY

taken hold [in the US] it’s really changed 
how new investments are made in the space 
particularly as it relates to private equity.”

Fracking turned the page in terms of 
what the investment opportunity is and pri-
vate equity was all over that opportunity. 
Early in the onset of fracking, the main play 
was to buy land and grab as much as you 
could in the most economic basins, hold 
it, drill a well or two to prove there was 
enough there and then flip it upmarket.

“It was a surefire way to make a nice 
multiple on relatively smaller dollars 
invested in a short period of time. The IRRs 
were fantastic,” says Brand.

The numbers bear this out. The average 
IRR in 2013 for an oil and gas fund was 
nearly 14.5 percent. This couldn’t last. The 
rush to claim a slice of the fracking pie led 
to an overhang of capital as funds jumped in.

To illustrate the growth, Brand says that 
in the mid-2000s there were “probably 
35-40 managers in Cambridge Associates’ 
universe of private equity energy managers. 
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cleaner footing has resulted in a sector that 
is a challenge to fossil fuel dominance. 

“We’re at a tipping point in the market. 
Close to 50 percent of infrastructure invest-
ment in each of the last two years was into 
renewables – this is likely to continue,” says 
Simon Eaves, head of Capital Dynamics’ 
European clean energy infra team. “Cost 
and efficiency improvements over the last 
few years means renewables are, on many 
levels, as competitive as fossil fuel energy.” 

But like the fossil sector, the renewables 
industry is at its own inflection point. Sub-
sidies are being withdrawn and “renewa-
bles are competing against other sources of 
energy, and investors and LPs have to think 
differently about how to invest in renewa-
bles”, says Eaves. “No longer can developers 
look to develop a renewable asset and get 
a supported route to market with 20-year 
subsidies.” 

OVER-OPTIMISM

Even with this supported route to market, 
renewable investors have not always fared 
well. “If you look at the first generation of 
European renewable infrastructure funds, 
the vintages between 2008 and 2013, they 
got significantly hit in their returns from 
their investments in wind and solar PV 
parks,” says Martin Vogt, managing director 
at energy investment firm MPC Renewable 
Energies. “The investments either suffered 
from regulatory changes or too optimistic 
energy projections to the point of a zero 
percent return or even negative returns. In 
addition, the high leverage of those assets 
wiped out projected dividends.” 

And now, in the absence of 20-year sub-
sidies, Eaves says investors “may have to take 
a little more risk for additional return, such 
as taking more late development risk, or 
constructing these assets rather than just 
purchasing operating assets”. n

ENERGY

BLACK GOLD, RED INK

Number of US Chapter 11 filings vs oil price

Source: Haynes and Boone

POINT OF NO RETURN

Average IRRs for oil and gas infra funds 2013-17 

Source: Cambridge Associates
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multiple millions to do the capex and hold 
these things longer.”

Korczak says that as capital built up 
Adams Street has had to adapt to the new 
realities. “We have shifted our focus onto 
smaller funds that are investing in smaller 
projects either in exploitation strategies 
or proving out smaller acreage positions 
in the core counties that will be attrac-
tive to larger exploration and production 

companies already operating large scale 
projects nearby.”

But the fundamentals have changed. 
“We’re at an inflection point in the indus-
try and it is harder today to achieve returns 
comparable to those in the past,” says Brand.

One reason is because, in 2018, oil and 
gas is just one part of the energy invest-
ment opportunity. Policy support to shift 
the world’s energy infrastructure onto a 

2015 2016 2017 2018
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It’s all in the service agreement
ENERGY STORAGE

Little doubt remains about the potential for 
energy storage to be the next great infra-
structure disruptor, but the sector has yet 
to attract much capital from institutional 
investors. That’s less to do with the technol-
ogy risk and more to do with how exactly 
they will make money.

“One thing we don’t have for energy 
storage that I think is absolutely critical to 
unlocking this market, especially to access 
cheaper financing and to help make inves-
tors more comfortable with these assets, is 
any sort of standardised PPA for the ser-
vices it delivers to a customer,” says Anissa 
Dehamna of Navigant Research, a clean 
tech-focused market research company.

Energy storage seems like a sector 
poised for growth – seen by many as a 
natural complement, or back-up, to solar 
and wind projects. Attached to a renewables 
source, batteries store excess generation 
and switch on whenever production dips. 

The sector is already taking off in North 
America and Europe. The future also looks 
bright in Asia-Pacific, where renewables are 
being built the quickest. But the lack of a 
standardised framework that says in writing 
how battery assets will generate revenue is 
holding back investors.

Aris Karcanias, who co-leads FTI Con-
sulting’s clean energy practice, says: “The 
floodgates have yet to open in a meaningful 
way, as they have for renewables. However, 
there are important niche opportunities 
developers and investors are exploiting.”

But Resta’s belief that energy storage is a 
burgeoning investment opportunity has not 
diminished. He says that once the market 
has matured and standardisation kicks in, 
batteries are capable of generating low 
double-digit returns. “We just wanted to 
secure some assets and wait for the right 
time to build them,” Resta explains. “The 
immediate opportunity is not as attractive 
as it was maybe 18 months ago, but in the 
long run, I think it still is.”

And once a framework that works for 
energy storage is established, certainty 
around an investment in this sector will 
follow. “If we create certainty around how 
assets are compensated, that also makes 
designing and integrating assets much 
more standardised,” Dehamna says. “The 
market has been moving very fast. I would 
say within three years we’ll get this figured 
out just because the number and size of 
projects has been increasing rapidly, and 
we’re starting to see quite a bit of momen-
tum building.” n

Investors have not backed 
the energy storage 
sector in large numbers, 
partly due to a lack of 
standardised contracts, 
finds Jordan Stutts

ENERGY

Source: Navigant Research

PROMISING GROWTH REGIONS

Asia, North America and Western Europe are projected to be the 
leading markets for battery deployment in 2018
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But institutional capital is starting to 
move into the space. Swiss manager SUSI 
Partners is raising a dedicated energy stor-
age fund that will invest in OECD assets 
providing load-levelling, ancillary services 
and decentralised energy supply.

UNFORESEEN CHANGES

A reliable service contract could help miti-
gate unforseen policy changes. Take Zouk 
Capital’s investment in UK storage developer 
Green Hedge. Zouk, a sustainability-focused 
growth capital investor, committed £30 mil-
lion ($40.7 million; €34 million) to Green 
Hedge last July to help the developer build a 
storage pipeline of projects ranging between 
10MW and 50MW of capacity. But at the 
end of last year, the UK government de-rated 
batteries from the capacity market, reducing 
an annual payment those assets would receive 
for providing power to the grid.

“That stream of revenue to a large 
extent has been reduced.” Massimo Resta, 
a partner in Zouk’s clean infra team, says. 

370.8 302.3 244 58.9 36.9 26.6 29.2
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More fuel
Average fund sizes grew 
sharply in the last two 
years, fuelled by some 
monster closes, shows  
PEI data 

DATA ROOM

Source: Private Equity International

Source: Private Equity International

Source: Private Equity International

TEN LARGEST ENERGY FUNDS CLOSED IN 2017-18

ATLANTIC DIVIDE

SCALING PEAKS

Capital raised per region by PE energy funds 2012-18 YTD

Average size of private equity energy funds ($m)

ENERGY

Total raised
$127.93bn

Middle East/Africa

Latin America

$0.06bn

$4.96bn

Western Europe

$0.42bn

$85.56bn
North America

Multi-Regional

$36.93bn

413.53
2010

629.48
2011

1,513.10
2009

471.02
2012

796.28
2013

Venture capital/growth equity Buyout/corporate private equity

852.75
2014

750.96
2015

446.85
2016

941.64
2017

1,780.07
YTD 2018

$7bn
EnCap Energy Capital Fund XI

$3.25bn
EnCap Flatrock Midstream 
Fund IV

$0.68bn
Juniper Capital III

$4.5bn
Quantum Energy Partners VII

$1.1bn
Blue Water Energy Fund II

$2.25bn
LS Power Equity 
Partners IV

$0.8bn
Ares 
Energy 
Investors 
Fund V

$0.75bn
Five Point 
Energy 
Fund II

$1bn
Denham Oil & Gas Fund

$0.8bn
SCF IX


