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Almost 90% of emerging managers believe the pandemic will make raising funds more difficult, partly due to investors 
prioritizing existing relationships, while LPs cite logistical obstacles to due diligence as a barrier to new commitments

New managers are under pressure
 

To what extent do you think fundraising for emerging managers will be made more difficult 
in light of covid-19?

Source: Emerging Manager Report, published by Buyouts in partnership with Gen II Fund Services

to read the full report
 

CLICK HERE

The unique 
restrictions of 

activity 
associated with 
covid-19 makes 

fundraising 
activity that 
much more 

difficult
 

Richard Spencer,
Barings
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Several months into the pandemic, business as usual is still a long way off. Many emerging managers that had been 
poised to launch vehicles prior to the outbreak have since chosen to postpone fundraising, at least in the short term 

The pandemic is forcing new managers to pause
 

If you were planning to launch a new fund...

Source: Emerging Manager Report, published by Buyouts in partnership with Gen II Fund Services

to read more about 
what fundraising is 

really like for emerging 
managers

 

CLICK HERE
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We will not launch the fund at all

66%
Share of emerging 

managers polled who plan 
to delay launching a new 

fund

7%
Share of new managers who 

say they plan to abandon 
fundraising altogether
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Despite the economic shock caused by coronavirus, 79% of investors say their allocation to emerging managers has not 
changed. Most LPs with defined emerging manager programs remain convinced by their benefits

Emerging managers still fill a critical niche 

Have recent market gyrations (to multiples, valuations) caused a change in your allocation 
to emerging managers?

Source: Emerging Manager Report, published by Buyouts in partnership with Gen II Fund Services

to read more about 
how emerging 

managers are an 
essential part of LPs’ 

portfolios
 

CLICK HERE

Diversification is 
critical; if you 
only stick with 
your existing 

mid-cap or larger 
managers, you 
will see a lot of 

repetition in 
types of deals. 

We know that, in 
a downturn, that 
repetition could 

hurt us
 

Claire Kendrick, 
Mill Creek Capital 
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An overwhelming 89% of investors surveyed say they will back a debut private equity or venture capital fund. Despite 
challenges in identifying and underwriting the unproven, many believe the rewards outweigh the risks 

First-time funds haven't lost their luster 

Will you back a debut PE/VC fund?

Source: Emerging Manager Report, published by Buyouts in partnership with Gen II Fund Services

to learn more about 
what LPs want from 
emerging managers

 

CLICK HERE

Supporting 
emerging 

managers often 
comes with 

strong alignment, 
a more 

conviction-
weighted 

investment 
approach and the 

opportunity for 
high returns

 
Derek Schmidt, Marquette 

Associates 
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Family offices, wealth managers and wealthy individuals dominate the emerging manager investor pool, accounting for 
60% of capital raised – up substantially from 43% last year. Sovereign wealth funds, insurance companies and financial 
institutions remain more conservative.

The investor base is shifting

What was the source of capital?

Source: Emerging Manager Report, published by Buyouts in partnership with Gen II Fund Services

to hear what one new 
manager has to say 
about LP appetite

 

CLICK HERE

Wealth 
managers and 
family offices 
are more able 

to get their 
heads around 

emerging 
managers

 
John McCormick, 
Monument Group

Family offices 31%

Money managers/advisors 16%

Corporate pensions 15%

Other 14%

Wealthy investors 13%

Banks/financial companies 7%
Insurance companies 3%

Sovereign wealth funds 1%
Public pensions 1%
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Investor willingness to make anchor commitments to emerging managers is divided post-covid. Fifty-five percent of 
limited partners – down from 76% of LP respondents to our 2019 survey – would anchor a first-time fund

Investors are less keen on anchor investments

Would you make an anchor commitment to an emerging manager?

Source: Emerging Manager Report, published by Buyouts in partnership with Gen II Fund Services

to read more about 
how covid-19 is 

affecting emerging 
managers

 

CLICK HERE

Emerging 
managers can 
help LPs get 

more 
comfortable 

making 
anchor 

investments 
by de-risking 

their 
investment

Lauren Mulholland,
MiddleGround 

Capital
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No 45%
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Emerging managers have an edge in the current crisis: since they're not overly burdened by extensive legacy portfolios, 
they can focus on the new opportunities and attractive pricing likely to emerge in the months to come

But new managers see opportunity in crisis
 

What effects do you think the covid-19 crisis will have on your firm’s dealmaking? (%)

Source: Emerging Manager Report, published by Buyouts in partnership with Gen II Fund Services

to read about one new 
manager’s take on 

fundraising and 
dealflow
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We expect to be more active to take advantage of low
asset valuations

We expect to ask investors for greater flexibility on our
investment mandate
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Others 
delaying 

their 
launches 

can present 
a window 

of 
opportunity 
to be one of 

the few 
emerging 
managers 

in the 
market 
Nik Shah,

Cohere Capital
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